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Al Prompt Pack

Use Al to speed up analysis, scripting, and weekly review.

Replace the bracketed placeholders with your real numbers, industry, offer, or customer type. The
best results come when you give one business context, one clear question, and one current
metric snapshot at a time.

How to use this pack
o Paste the prompt into your preferred Al tool and replace the bracketed fields before submitting it.

e Use current scorecard answers, current pipeline metrics, and one clear business constraint so the
answer stays useful.

o Start with one prompt, install one fix, and measure one KPI before moving to the next request.

01. Turn my audit into a 7-day plan

Use this scorecard and metric snapshot to identify the largest lead-to-client leak and create a
7-day action plan. Focus on one measurable fix.

02. Rewrite scriptsfor my industry

Rewrite this follow-up sequence for a [industry] business selling [offer] to [customer type]. Make it
concise, natural, and conversion-focused.

03. Diagnose low show rate

My booked calls are [x], showed calls are [y], and no-show rate is [z]. Diagnose likely causes and
recommend reminders, confirmation language, and recovery messages.

04. Improve proposal follow-up

Create a 5-message proposal follow-up sequence for prospects who said they need time to think.
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05. Weekly KPI review

Analyze these weekly metrics and tell me which acquisition stage to fix next: spend, leads,
booked calls, showed calls, clients, revenue, CPL, CAC, ROAS.

06. Sour ce quality review

Given leads, booked calls, showed calls, and clients by source, identify which sources deserve
more budget and which need to be paused.

07. Create CRM stages

Create a simple CRM pipeline for my business with stages, required fields, and next-action rules.
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